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This presentation ("the Materials") has been prepared solely for informational purposes and are not intended to constitute an offer to buy or to sell any securities or other assets or promise
to undertake or solicit business, and may not be relied upon in connection with any offer or sale of securities or other assets. An offer or solicitation will be made only through a private
placement memorandum, subscription agreement, and other related documents with respect to a particular investment opportunity and will be subject to the terms and conditions
contained in such documents, including the qualifications necessary to become an investor. Past performance is not indicative of future results. Returns presented in this presentation
include unrealized investments. Actual results may vary materially and adversely. Aggregate returns herein represent the returns across multiple funds and portfolio companies and reflect
neither a specific TSG fund nor a group of investments managed as a single portfolio. TSG fund investments were made during different economic cycles and any performance is
presented for illustrative purposes only. No individual investor has received the investment performance indicated by such aggregate returns. Aggregate returns are presented on a gross
basis as a calculation of net returns would require arbitrary assumptions about the allocation of fees, expenses and carried interest. A complete list of TSG investments provided in the
Fund’s Private Placement Memorandum. Please see "Legal Disclaimers and Disclosures" at the end of this presentation for important information regarding the performance information
contained herein.

The Materials of TSG Consumer Partners, LP (together with its affiliates, “TSG”) are being furnished to the recipient (the “Recipient”) for informational purposes only and may not be relied
on in any manner as legal, tax, business, investment, accounting or other advice. The Materials and the information contained herein consists of proprietary information and is the sole
property of TSG. By accepting a copy of this presentation, each recipient agrees that it will, and will cause its directors, partners, officers, employees, representatives, advisors, agents
and affiliates, (i) not copy, reproduce, or distribute these Materials, in whole or in part, to any individual or entity without the prior written consent of TSG; and (ii) return these Materials to
TSG upon its request. Recipients shall not use any of the information contained herein in any way, directly or indirectly, that is in competition with or detrimental to TSG and/or any of its
affiliates. If you are not a limited partner (or a representative thereof), by accepting these Materials you agree to treat the information relating to fund entities in which you are not a limited
partner (or representative thereof) subject to the same restrictions that apply to you as a limited partner (or representative thereof) in any of the funds advised by TSG. By reviewing or
retaining these materials, Recipient acknowledges and represents to TSG that it has read, understands and accepts the terms and disclaimers set forth herein and agrees to observe the
obligations with respect to the Materials.
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O V E R V I E W

TSG Consumer Partners focuses on middle-market, 
branded consumer investments; generally with 

substantive growth opportunities

Branded consumer companies 
have demonstrated attractive 
returns in both strong markets as 
well as in times of slowing or 
negative economic growth

Many of TSG’s investments are not highly 
leveraged and these capital structures 
allow for real, long-term investments by 
portfolio companies

Portfolio companies are often sold 
to strategic buyers for all cash or 
exited on the public markets. Such 
buyers are active and tend to pay 
up for higher-growth brands. 
Furthermore, public markets have 
often rewarded high-growth 
consumer concepts

A T T R A C T I V E  
C O N S U M E R  
P R O D U C T S  F O C U S

R E T U R N S  L A R G E L Y  
D R I V E N  B Y  G R O W T H ,  
N O T  L E V E R A G E

W E L L - D E F I N E D  
E X I T  S T R A T E G Y

1 TSG8 is excluded given its weighted average duration of 1.2 years.

TSG’s domain, digital and operating 
experience can facilitate 
improvements in sales, marketing, 
and operations that contribute to 
growth in sales and profitability

T S G  V A L U E  A D D

Over the last 20 years and through September 30, 2021, the Net IRR for all realized and unrealized investments of TSG4 
through TSG7A and 7B on an aggregate basis is 29%1. Net MOI for all realized and unrealized investments on an 

aggregate basis for these five funds is 2.5x on a total of $3.8B in aggregate invested capital



DE&I at TSG
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 TSG views gender diversity as fundamental and as a strategic advantage

 TSG partners with the Opportunity Network to bring onboard first-generation college students of color for internships at TSG
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White Under-represented minority

Note: Diversity breakdown includes senior and investment team members.

Gender Diversity Racial Diversity



ESG at TSG

TSG believes that responsible ESG practices are important to business strategy for consumer facing brands and businesses
 ESG issues have historically been considered during TSG’s investment process. We have standardized reporting of our 

ESG diligence findings to ensure pre-investment visibility into key issues and opportunities and post-investment 
compliance and monitoring

 Our ESG Strategy:

 “Know how” embedded in the investment and collaboration with advisors (e.g., legal, accounting, environmental) to 
evaluate ESG factors during the due diligence process

 Standardized ESG due diligence scorecard that is prepared by the investment team

 Annual internal training and ESG resources available for our team’s education

 Regular participation at industry conferences/events and communication with intermediaries and vendors focused on 
ESG

 Best practices shared across the portfolio

 Importantly, TSG partner companies are making an impact on ESG issues

 Following the lead of our partner companies, TSG made a commitment to sustainability in 2021

 Inspired by BrewDog and Dutch Bros, both businesses have completed GHG footprinting exercises, TSG hired a 3rd

party consultant to measure its greenhouse gas emissions for the 2019 and 2020 calendar years

 Our goal is to make TSG Consumer carbon negative by double offsetting our emissions. We are partnering with 
BrewDog and Scottish Woodland Trust to fund tree planting and peatland restoration initiatives in the Lost Forest. 
Until those projects are generating verified carbon offsets, we plan to invest in verified carbon reduction or storage 
activities (i.e. purchasing carbon offset credits) to neutralize our emissions
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Note: It should not be assumed that any ESG practices or standards described herein will apply to each investment in which TSG invests or that they have applied to each of TSG's prior investments. ESG is only one of many considerations 
that TSG takes into account when making investment decisions, and other considerations can be expected in certain circumstances to outweigh ESG considerations. Any ESG information provided herein is intended solely to provide an 
indication of ESG initiatives and standards that TSG applies when seeking to evaluate and/or improve the ESG characteristics of an investment as part of the larger goal of maximizing financial returns on investments. Accordingly, certain 
investments may exhibit characteristics that are inconsistent with the practices or standards described herein.



We Bring Much More than Capital to the Table
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CONSUMER INSIGHTS

Consumer feedback can be 
a brand’s most valuable 
asset. We believe strongly 
in the value of learning and 
understanding how 
customers, both actual and 
potential, perceive our 
partner companies. Our 
research team obtains 
insights that allow our 
partner companies to make 
informed decisions.

PRODUCT INNOVATION

Products are our passion. 
We bring extensive product 
innovation experience to the 
table, including helping 
brands launch in new 
categories, develop in-
house labels, and expand 
hero franchises.

DIGITAL STRATEGY

Digital strategy and 
eCommerce tap directly into 
our core competencies. We 
evaluate the digital footprint 
of our portfolio companies 
and provide guidance that is 
informed by decades of 
experience in the field and 
our network of trusted 
advisors from Amazon, 
Google, Facebook and 
others. 

CHANNEL STRATEGY

We work closely with our 
brand partners on channel 
strategies, both refining 
existing channels and 
exploring new ones. By 
tapping into our network, 
we’ve helped companies 
successfully enter more 
profitable retailers, develop 
national distribution 
networks, and launch 
eCommerce platforms.

OPERATIONS

Our team has experience in 
all aspects of operations 
and supply chain 
management, from 
improving financial reporting 
functions to creating 
systematic site selection 
processes. We streamline 
functions so that founders 
can spend more time 
focusing on the products 
they’re so passionate about.

TEAM BUILDING

It’s hard for entrepreneurs 
to find people as passionate 
about their products as they 
are. We share that 
enthusiasm and pride 
ourselves on connecting 
companies with the right 
people to grow their 
businesses. We help 
brands fill critical positions 
at every level, from sales 
directors to C-suite 
executives to members of 
the board.

BRAND BUILDING

As one of the first private 
equity funds to focus 
exclusively on the 
consumer sector, TSG has 
an over 30-year track 
record of building great 
brands. Working alongside 
founders and management 
teams, we seek to define 
brand identity, refine brand 
positioning, create 
emotional connection with 
customers and drive brand 
differentiation and 
experience.
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Sources of Alpha

• Historical track record of driving significant alpha across partner companies through several different levers, which can be applied to the next 
wave of consumer-focused companies 

Digital Strategy M&A Platform /
Footprint Expansion

Product
Innovation

Channel
Strategy

Team
Building

Examples of
TSG’s Alpha 

Capture Efforts

• Market leading digital 
marketing and social 
activation at REVOLVE; use 
of big data models to drive 
inventory buys

• Insourcing of eCommerce 
site for Canyon, leading to 
accelerated growth and 
higher ROI

• Support Pathway’s continued 
consolidation of the 
veterinary services industry

• Expand Dutch Bros’ market 
footprint, demonstrating proof 
of concept beyond heritage 
markets

• Greatly expanded 
Backcountry’s own brand 
offerings guided by 
consumer survey work

• Supported BrewDog through 
introduction of hard seltzer 
offering

• Increased access to post-
pandemic 'luxury offering' 
through scale-up of 
Duckhorn DTC platform

• Leveraged Chemical Guys
DTC and Amazon-generated 
brand awareness into an 
omni-channel strategy with 
big box retailers and 
owned/franchised detail 
garages

• Built out Planet Fitness
management team through 
addition of seasoned 
executives

• Recruited of senior 
leadership team to support 
founders as IT Cosmetics 
scaled product offering, 
channels and markets

Consumer Insights and Operations



8

Target Deal Characteristics Target Company Characteristics

Investment 
Criteria

Ownership

Significant 
Growth

High
Quality

 Generally $100 to $500 million of Fund capital per investment 
(with incremental LP co-investment, as needed)

 Generally annual revenues between $100 million and $1 billion

 Prudent use of leverage to facilitate growth investments

 Both majority and minority positions

 Board representation

 TSG favorable shareholders’ agreement

 Alignment with shareholders and management – generally 
invest with teams that roll over meaningful equity into new 
partnership

 Double-digit organic revenue growth

 Large addressable market

 Multiple avenues for growth – product innovation, channel and 
geographic expansion, digital optimization, M&A

 Opportunity for operating efficiencies as business scales

 Defensible market position

 Strong management (existing or can be recruited)

 Low risk of technological obsolescence and minimal R&D 
CapEx requirements

 Visible exit strategy

Note: Actual investments may vary from the targets described herein. Targeted investment characteristics may not be indicative of future investment characteristics and there can be no assurance that TSG will have comparable investment 
characteristics or that target investment characteristics will be achieved. There can be no assurance that investment objectives will be achieved and investment results may vary substantially over time.

TSG Investment Criteria



Deal Source1

Current Portfolio Characteristics (TSG 6-TSG 8)
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Proprietary / 
Pre-Empt

65%

Auction
35%

Note: Includes all 34 equity investments from TSG6, TSG7 B, TSG7 A and TSG8, weighted by deal count. These current portfolio characteristics may not be indicative of future portfolio characteristics. 1Proprietary defined as transactions consummated outside formal banker auctions, and includes 
auctions that TSG pre-empted. 2Includes 18 exits from TSG6, TSG7 B, TSG7 A and TSG8. 

Geography

US
82%

Int'l
18%

Control

Control
47%

Non-
control
53%

Structure

Common
44%

Structured
56%

Entry Leverage

<3.0x
56%>3.0x

44%

Deal Exits2

Strategic
22%

Sponsor / 
Other
50%

IPO
28%



Thank You
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These materials (the “Materials”) of TSG Consumer Partners, LP (together with its affiliates, “TSG”) are being furnished to the recipient (the “Recipient”) for informational purposes only and may not be relied on in any manner as legal, tax, business, investment, accounting or
other advice. The Materials and the information contained herein consists of proprietary information and is the sole property of TSG. By accepting a copy of this presentation, each recipient agrees that it will, and will cause its directors, partners, officers, employees,
representatives, advisors, agents and affiliates, (i) not copy, reproduce, or distribute these Materials, in whole or in part, to any individual or entity without the prior written consent of TSG; and (ii) return these Materials to TSG upon its request. Recipients shall not use any of
the information contained herein in any way, directly or indirectly, that is in competition with or detrimental to TSG and/or any of its affiliates. If you are not a limited partner (or a representative thereof), by accepting these Materials you agree to treat the information relating to
fund entities in which you are not a limited partner (or representative thereof) subject to the same restrictions that apply to you as a limited partner (or representative thereof) in any of the funds advised by TSG. By reviewing or retaining these materials, Recipient
acknowledges and represents to TSG that it has read, understands and accepts the terms and disclaimers set forth herein and agrees to observe the obligations with respect to the Materials.

Certain information contained in the Materials has been obtained from third party sources, including portfolio companies. Any use of information, assumptions or analysis from third party sources does not imply that TSG has independently verified or otherwise agrees with
such assumptions, analysis or figures. TSG does not assume any responsibility for the adequacy, accuracy, completeness or reliability of such information. The information provided in these Materials is based on matters as they exist as of the date of preparation and not as
of any future date, and will not be updated or otherwise revised to reflect information that subsequently becomes available, or circumstances existing or changes occurring after the date hereof. TSG has no obligation to update these Materials or inform the Recipient or any
other person or entity of any matter arising or coming to their notice which may affect any matter referred to in these Materials. The information contained herein does not purport to be comprehensive and no representations are made as to the accuracy or completeness
thereof.

Past or projected performance is not necessarily indicative of future results and there can be no assurance that any TSG sponsored investment vehicle or any highlighted investment will achieve comparable results to those presented herein or be able
to implement its strategy or achieve its investment objectives. The projected results set forth in these Materials (the “Projections”) are hypothetical, have been prepared and are set out for illustrative purposes only, and do not constitute a forecast. Each Recipient may
obtain additional information about the bases, assumptions and estimates underlying the Projections. All assumptions underlying the IRRs of each TSG investment vehicle or the valuation of each investment are hypothetical and actual results (including actual cash flows,
acquisition and disposition timing, fees, expenses, values, and monetization strategies) may vary materially significantly from such assumptions. The Projections are inherently subject to significant geopolitical, economic, market and other uncertainties and risks that may
adversely affect performance. Actual returns of each investment and each investment vehicle sponsored by TSG will depend on various factors, including actual fees, taxes and other expenses of such investment and such investment vehicle sponsored by TSG, future
operating results, the terms of actual investments made and the terms and market conditions at the time of restructuring or disposition, legal and contractual restrictions on transfer that may limit liquidity, any related transaction costs, the timing and manner of disposition and
the types of securities and transaction structures invested in, all of which may differ from the assumptions and circumstances on which the Projections are based. Accordingly, the actual returns may differ materially from the Projections indicated herein. No assurance,
representation or warranty is made by any person that any of the Projections will be achieved, and no Recipient should rely on the Projections or on these Materials. None of TSG, its affiliates or any of the respective directors, officers, employees, partners, shareholders,
advisers and agents of any of the foregoing makes any assurance, representation or warranty as to the accuracy of the Projections.

The valuation of each unrealized investment is based on assumptions that TSG believes are reasonable under the circumstances for such unrealized investment. Nevertheless, it would be possible for another party to value each unrealized investment
using a different set of assumptions than those used by TSG, which may ultimately produce a different valuation for such unrealized investment. Gross valuations for exited transactions include escrowed amounts that support indemnity obligations in
connection with the sale of such companies. Actual claims against these obligations may reduce valuations provided herein. Such differences in the valuation for each unrealized investment may be meaningful, and may ultimately result a different projected IRR
with respect to the investment vehicle which holds such unrealized investments. The actual realized returns on such unrealized investments will depend on, among other factors, future operating results, the value of the assets and market conditions at the time of disposition,
any related transaction costs and the timing and manner of sale, all of which may differ from the assumptions on which the valuations used in the performance data contained herein are based. Accordingly, actual realized returns may differ from the Projections indicated
herein. Materials include valuations as of 09/30/2021 that are subject to completion and issuance of audited financial statements.

Statements contained in the Materials that are not historical facts are based on current expectations, estimates, projections, opinions and/or beliefs of TSG as of the date hereof. Such statements involve known and unknown risks, uncertainties and other factors, and undue
reliance should not be placed thereon. Neither TSG nor any of its affiliates makes any representation or warranty, express or implied, as to the accuracy or completeness of the information contained herein and nothing contained herein should be relied upon as a promise or
representation as to past or future performance of any TSG fund or any other entity. Unless otherwise noted, the information contained herein is unaudited and may be preliminary and subject to change, and TSG and its members, partners, stockholders, managers,
directors, officers, employees and agents do not have any obligation to update any of such information. Certain figures in this presentation may have been rounded. Unless otherwise noted, statements herein reflect TSG’s opinions and beliefs regarding general market
activity, industry or sector trends or other broad-base economic or market conditions. These opinions are not a reliable indicator of future performance or opportunities and actual events will vary from those described herein and may do so materially and adversely. There can
be no assurance that historical trends will continue during the life of any TSG fund. In addition, certain information contained herein has been obtained from published and non-published sources and/or prepared by third-parties (including portfolio company management), and
in certain cases has not been updated through the date hereof. While such information is believed to be reliable for the purposes of this presentation, TSG assumes no responsibility for the accuracy or completeness of such information and such information has not been
independently verified by it. Moreover, there are certain adjectives that we use throughout this presentation to describe TSG, client investments, our employees, our service providers, our investment process which we believe to be accurate descriptors, but represent
our opinions. Investors (or their representatives) should form their own opinions as to the applicability accurateness of such adjectives, especially to the extent that such terms are material to their investment decision making process. These adjectives include but are not
limited to the following: "proven," "established," "differentiated," "attractive," "exclusive," "successful," "unique," "high-growth," "well-defined", "market-leading" or other similar terms.

Moreover, the Materials contains statements, estimates and projections as well as certain “forward-looking statements,” which can be identified by the use of forward-looking terminology such as “may,” “can”, “will,” “would,” “should,” “could,” “seek,” “expect,” “anticipate,”
“project,” “projection,” “estimate,” “intend,” “continue,” provide,” “potentially provide,” “target,” or “believe” or the negatives thereof or other variations thereon or comparable terminology. These forward-looking statements involve known and unknown risks, uncertainties,
assumptions and other factors which may cause actual results, performance or achievements of the investments described herein to be materially different from any future results, performance or achievements expressed or implied by such forward-looking statements. In
addition, new risks and uncertainties may arise from time to time. Some important factors which could cause actual results to differ materially from those in any forward-looking statements include changes in economic conditions, political changes, legal and regulatory
requirements, exchange rate fluctuations, as well as changes in the markets, prospects, competition or consumer preferences for products or services of any company in which an investment is made, among others. Additional risks of which TSG is not currently aware also
could cause actual results to differ. Accordingly, all forward-looking statements should be evaluated with an understanding of their inherent uncertainty and recipients should not rely on such forward-looking statements. TSG assumes no obligation to update or revise these
forward-looking statements for any reason, or to update the reasons actual results could differ materially from those anticipated in these forward-looking statements, even if new information becomes available to TSG in the future.
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Gross internal rate of return (“Gross IRR”) is a measure of the discounted cash flows (inflows and outflows) related to an investment. Transaction-specific Gross IRRs and composite Gross IRRs are calculated using internal valuations and on the basis of the actual timing of
amounts Called from the fund’s partners and the actual timing of portfolio company outflows through the valuation date, aggregated daily, and the return is annualized. Gross IRR is based on the cash flows to all fund investors, including the limited partners and the general
partner. Gross multiple of investment (“Gross MOI”) is a ratio of the gross return on an investment relative to the amount Called from the applicable fund’s partners in connection with acquiring such investment. Gross IRRs and Gross MOIs do not reflect management fees,
carried interest, taxes, transaction costs and other expenses that are borne by investors, which will reduce returns, and in the aggregate, are expected to be substantial. To the extent an investment fund reinvests distributions, Gross IRR and Gross MOI will include any
returns generated by reinvested distributions. If such returns are not included, the Gross IRR and Gross MOI would be lower. The designation N/A indicates that either Gross IRR cannot be calculated because capital has not yet been called for the investment or little or none
of the amount invested was returned.

Net internal rate of return (“Net IRR”) is a measure of discounted cash flows (inflows and outflows) related an investment in a fund. Net IRR represents the annualized IRR on investments for the period indicated on limited partner invested capital based on contributions,
distributions and unrealized value after management fees, carried interest, transaction costs and other expenses for the relevant investment vehicle. Net multiple of investment (“Net MOI”) is a ratio of the net return on an investment in a fund relative to the amount Called
from the applicable fund’s partners, including for management fees, carried interest, transaction costs and other expenses. To the extent an investment fund reinvests distributions, Net IRR and Net MOI will include any returns generated by reinvested distributions. If such
returns are not included, the Net IRR and Net MOI would be lower. Information regarding Net MOI is available from TSG upon request.

Permanent debt generally represents the applicable Fund’s share of amounts drawn on the credit facility for the purpose of making an investment and does not generally include amounts drawn in advance of capital contributions. Permanent debt is not taken into account in
calculating the amount invested in a particular investment for purposes of the IRR and MOI calculations herein. Had the permanent debt been included in such calculation, the IRR and MOI would have been lower.

Investment funds advised by TSG from time-to-time borrow funds or enter into other financing arrangements for various reasons, including to pay fund expenses, to make or facilitate new or follow-on investments (including borrowings pending receipt of capital contributions
from investors), to make payments under hedging transactions, or to cover any shortfall resulting from an investor’s default or exclusion. If the Partnership borrows in lieu of calling capital to fund the acquisition of an investment, the borrowing would be used for all limited
partners in the applicable investment fund on a pro-rata basis, including the applicable general partner. To the extent an investment fund uses borrowed funds in advance or in lieu of capital contributions, such investment fund’s investors generally make correspondingly later
capital contributions, but the applicable investment fund will bear the expense of interest on such borrowed funds. In addition, certain investments are made using permanent debt, as defined below. All such borrowed funds are excluded from the definition of “Called” for
purposes of the calculation of the performance metrics reflected herein. As a result, such investment fund’s use of borrowed funds will impact the calculation of gross and net performance metrics and makes gross and net IRR and MOI calculations higher or lower than the
gross and net performance metrics without fund-level borrowing as these calculations generally depend on the amount and timing of capital contributions. The investment funds will bear the expense of borrowed funds and such borrowings can also increase the carried
interest received by the applicable general partner by decreasing the amount of distributions from the investment fund that are required to be made to such investment fund’s investors in satisfaction of any preferred return. The applicable general partner therefore has a
conflict of interest in deciding whether to borrow funds because such general partner may receive disproportionate benefits from such borrowings. Borrowing by an investment fund will generally be secured by capital commitments made by the limited partners of such
investment fund and/or by such investment fund’s assets, and documentation relating to such borrowing may provide that during the continuance of a default under such borrowing, the interests of the investors may be subordinated to such fund-level borrowing.

These Materials includes certain non-generally accepted accounting principles financial measures, such as EBITDA, which represents adjusted net income (loss) before interest expense, income taxes and depreciation and amortization. These measures are derived from
methodologies other than U.S. generally accepted accounting principles. Projected, budgeted, forecasted, normalized or estimated EBITDA or other results rather than historical EBITDA or other results is reflected, and there can be no assurance that such estimates,
projections, budgets, forecasts or normalized EBITDA or other budgets will be achieved, nor is any representation being made that the fair market value can be calculated based on EBITDA comparables. The use of EBITDA multiples as a valuation methodology is more
often used for companies not engaged in a restructuring, and no representation is being made that such approach is the appropriate basis for valuing a company.

The Materials have been prepared solely for informational purposes and are not intended to constitute an offer to buy or to sell any securities or other assets or promise to undertake or solicit business, and may not be relied upon in connection with any offer or sale of
securities or other assets. An offer or solicitation will be made only through a private placement memorandum, subscription agreement, and other related documents with respect to a particular investment opportunity and will be subject to the terms and conditions contained
in such documents, including the qualifications necessary to become an investor. The full impact of COVID-19 is uncertain and difficult to predict, but has had and has the potential to continue to have an adverse effect on investments made by TSG Funds and the industries
in which such investments operate. Representative partner companies are not indicative of past, current, or future performance of either a fund or a standalone investment. Each recipient should conduct its own independent analysis of the data referred to herein and consult
with its own counsel and advisors.
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